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Course Description Form 

1) Course Name: 
Commercial Law 

2) Course Code:  
L / Com 205 

3) Semester / Year: 
Yearly 

4) Description Preparation Date: 
01/10/2025 

5) Available Attendance Forms:  

My attendance 

6) Number of Credit Hours (Total) / Number of Units (Total) 

Two hours a week 
7) Course administrator's name (mention all, if more than one name)  

Dr. Asmaa mohammed mousa         Email: Asmaa.mahammed@mu.edu.iq 

8) Course Objectives  
Objectives of the 
study subject 

• The student should be familiar with the provisions of commercial law 

contained in Commercial Law No. (30)For the year 1984 

• The student should know the source of commercial law in Iraq 

• Understands the theories that define the meaning of business 

•  Analysis of trade law texts related to business and the scope of their definition 

• Knowing the meaning of the merchant and his duties under the law 

•  Study commercial contracts, such as transportation contracts, insurance 

contracts, and commercial agency contracts, in detail And clarify the legal 

provisions related to it 

• Learn about maritime sales and banking operations 

9)  Teaching and learning strategies 
Strategy - Preparing an organized study plan of procedures that achieve the 

general goal of the book, in addition to the intermediate goal for each 
topic of the book. 
- Using the analytical method to solve problems and employing legal 
facts realistically. 
- Adopting cooperative learning. 
- Use the blackboard and pen to illustrate the lesson. 
- Adopting a quick review system after the end of the lecture and 
measuring the extent to which the specific goal of each lesson has 
been achieved. 
- Taking into account the time and dividing it into behavioral 
objectives that are set at the beginning of each lesson. 
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- Adopting facilitation methods, including assigning homework. 

10) Course Structure 
Week  Hour

s 
Required 
learning 
outcomes 

Name of the unit or topic Learning 
method 

Evaluation 
method 

First)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Development of 
commercial law 

Sources of commercial law 

the offer Discussion 

Second)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Business and merchant lecture questions 

Third)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Scope of commercial law The 
 Problem  
 and 
 the  
solution 

Review 
Oral questions 

Fourth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ Commercial Business 
_Nudity of commercial 
work 

_Theories of business 
definition 

lecture Oral questions 

Fifth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_Introducing the merchant 
_The natural person 

The  
problem  
and the 
solution 

Discussion 

Sixth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

-Commercial eligibility 
_ A full-fledged 
_The small, 
indistinguishable one 

_ Authorized minor 

the offer questions 

Seventh)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_The merchant person 
    Moral 
_And its conditions 

Lecture Review 
 
 

Eighth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

-Duties of the merchant 
_ Registration in the 
commercial registry 

_ Organization of the 
register and its conditions 

lecture Oral questions 

Ninth)  

2 

The cognitive 
,skill  and 
emotional 
domain 
 

_ Trade Name 
_ Distinguishing it from the 
civil name, trademark, 
commercial design and 
model 

Analytical 

method 

Discussion 
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Tenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

- Commercial bookkeeping 
_ Types of commercial 

books 

Analytical 

method 

questions 

Eleventh)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ Refrain from unfair 
competition 

offer Review 

Twelfth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Legal penalties for breach 
of merchant duties 

Analytical 

method 

Oral questions 

Thirteenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_The legal implications of 
each of the merchant’s 
duties 

transportation 

lecture Discussion 

Fourteenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ A comprehensive review 
of the first chapter for each 
word 
 From the vocabulary of 
the chapter 
_ Daily tests are divided 
into sections 

transportation 

Problem and 

solution 

questions 

Fifteenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

First semester exam 
 
 

lecture Written exam 

Sixteenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Commercial contracts 
_Contract of carriage 
_The importance of 
transportation 

_Types of transportation 

Analytical 

method 

Oral questions 

Seventeenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ Transportation parties 
_Concluding the contract 

Analytical 

method 

Discussion 

Eighteenth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Legal implications of the 
contract 
_ Effects of holding things 
_ Effects of the contract of 

carriage of persons 

the offer questions 

Nineteenth)  

2 

The cognitive 
,skill  and 
emotional 

Transportation 
responsibility 
_ Carrier's responsibility in 

Analytical 

method 

Review 
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domain 
 

Contract for transporting 
things 
_ The responsibility of the 
survivor in 

Contract of carriage of 
persons 

Twentieth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Commission agency 
contract 
_ Agency contract rules 
_ Contract obligations 
_ Effects of the contract 

Analytical 

method 

Oral questions 

Twenty-first)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_Insurance contract 
_Definition of insurance 
_ The importance of 
insurance 

_ Foundations of insurance 

lecture Discussion 

Twenty-second)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ Concluding an insurance 
contract 
_ Parties to the insurance 
contract 

_ Condition for concluding 
the contract 

the offer questions 

Twenty-third)  

2 

The cognitive 
,skill  and 
emotional 
domain 

_ Procedures for 
concluding the contract 
_ Effects of the contract 
_Expiration of the contract 

Analytical 

method 

Review 

Twenty-fourth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Marine sales 
_ Legal regulation of 
marine sales 
_Sale is CIF or (KAF) 
_ The legal nature of selling 
a sword 

_ Legal implications of 
selling a sword 

Analytical 

method 

Oral questions 

Twenty-fifth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

FOB sale 
_Parties of the contract 
_ Contract obligations 
_ Effects of the contract 

the offer Discussion 

Twenty-sixth)  

2 

 Banking operations 
_ current account 
_Definition of account 
The current one 
_ Account provisions 

Analytical 

method 

questions 
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 The current one 
_ Effects of the current 

account 
Twenty-seventh)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Letter of credit 
_ Definition of 
documentary credit 
_ Opening accreditation 
 Documentary 
_ The legal nature of 

documentary credit 

lecture Review 

Twenty-eighth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Commercial sector 
  socialist 
_ The concept and 
emergence of the socialist 
commercial sector 
_ Objectives of the socialist 
sector 
_Sector means 
 Socialist 

Analytical 

method 

Oral questions 

Twenty-ninth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Comprehensive review  
of the second semester 

with daily tests 

Problem 

 and  

solution 

questions 

Thirtieth)  

2 

The cognitive 
,skill  and 
emotional 
domain 

Second semester exam lecture Written exam 

11) Course Evaluation  

,skill  and 
emotional domain 

(15) marks for each semester exam (two semesters = 30 marks), (10) marks 
for the daily exam, and (60) marks for the final exam, total = 100 marks. 

 

,skill  and 
emotional domain 

12) Learning and Teaching Resources  
Required textbooks (methodology, if any) The systematic book on commercial 

law(Dr. Bassem Muhammad Saleh) 
Main references (sources) Text of Trade Law No. (30) of 1984 

Text of Transport Law No. (80) of 1983 
Text of Civil Law No. (40) of 1951 

Recommended supporting books and references 

(scientific journals, reports....) 
(The mediator in explaining  
Iraqi Commercial Law)  
Dr. Nahi  Salah AL-Din Abdul Latif 
(Problems  of Legislation )  
Dr . Ismat  Abdel Majeed Al_ Bakr 

 
Electronic references, Internet sites Iraqi legislative base 


